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10:00-18:00
10:00-10:15 bnok 1.
(15 MuHyT) BBEOEHUE
15 MuHyT 1. BegeHue B nporpammy obydeHus.
2. BsegeHue B nporpammy cemMuHapa.
3. 3HakomcTBO
10:15-11:05 Bnok 2.
(50 MuHYT) NMOHATUE IKCNOPTHOWU MHTEPHET-TOPIrOBJIU
5 MUHYT 1. BBOAHbI BUAEOPOSIUK.
20 MUHYT 2. MuHu-nekuus «loHATUE IKCNOPTHON NHTEPHET-TOPrOBANY.
10 MUHYT 3. MwuHu-nekumssi «OCHOBHble TeHAEHUMM [NobanbHOro pbiHKA MHTEpPHeT-
TOProBNY.
15 MuHyT 4. Tlpaktnyeckaa paborta «AHanu3 MOKynokK TOBApOB B MHOCTPAHHbIX WHTEPHET-
MarasuHax B Ka4eCTBe NPUMEPOB IKCMOPTHON UHTEPHET-TOPrOBIIN»
11:05-11:30 Bnok 3.
(25 MuHYT) MOAEJIN MHTEPHET-TOPIrOBJIN
15 MuHyT 1. MuHu-nekuyma «Mogenu Toprosnmy:
10 MuHYT 2. Tpaktnyeckass pabota «PaccMoTpeHne 0CODEeHHOCTEN MOLEenn CBOEro
BbusHeca»
11:30-11:45
MEPEPBIB
(15 MuHyT)
11:45-11:55 Bnok 3.
(10 MuHyT) MOAEJIN MHTEPHET-TOPIOBJIN (npoponxeHue)
10 MUHYT 2. MNMpaktu4yeckas pabota «PaccMoTpeHne ocobeHHOCTEN MOAEeNN CBOEro bmnsHeca»
11:55-13:15 Bbnok 4.



http://www.exportedu.ru/
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(80 MuHyT) CNoOCOEBbI BEAEHUA 3KCMNOPTHOM TOPIrOBIN.
MAPKETNNEWUC UNU COBCTBEHHbLIN MHTEPHET-MATA3UH?
5 MUHYT 1. MwuHu-nekumsi « OCOBEHHOCTN TOProBNM Yepe3 CBOWM COOCTBEHHbLIA WUHTEPHET-
MarasmH».
20 MUHyT 2. MwuHu-nekumsa «Toprosnsa Yepes3 MapKeTnnencob».
20 MUHyT 3. [lMpaktnyeckass paborta «Bblbop Hambonee ahpeKTUBHOrO UHTEPHET-kaHana
0N SKCNOPTHBIX OHMAMH-NPOAaX»
4. MwuvHu-nekums «4To u Kyga aKcnopTUMpoBaTh?»
15 MUHYT o
5. Tlpaktndeckad pabota «Bblbop TOBapa W CTpaH OHMaWH-3KcnopTa Ans
20 MuHyT 3P PeKTUBHbLIX NPOAaX»
13:15-14:00 OBEN
14:00-15:30 Bnok 5.
(90 MuHyT) MAPKETUHI U MPOOAXM
25 MUHYT 1. MwuHu-nekumnsa « KOHKypeHTOCnocobeH nn Mom ToBap?»
20 MUHYT 2. Tpaktnyeckas pabota «4P-mapkeTvHra ans oOHnamH-akcrnopTa cBagebHbIX
nnaTbeB Yepes3 MapKeTnency»
10 MukyT 3. MuHun-nekumnsa «MIHCTpYMEHTbI 4N NOBbILLEHUSA NPOSAX».
4. MwvHu-nekumsi «PaboTa Hag NosiNbHOCTLIO NOKynaTenemny.
10 MuHyYT
5. MuHu-nekuunsa «MIHTepHeT-aHanUTUKa».
5 MuHyT
20 MUHYT 6. T[paktnyeckas pabota «OnpepeneHne penTuHra adpdekTnBHOCTM crnocoboB
NPOABWKEHNSA TOBAPOB»
15:30-15:45 Bnok 6.
(15 MuHyT) NMNATEXHA
7 MUHYT 1. MwuHu-nekumsi «Cnocobbl onnaTtbl TOBApPOB MOKyNnaTensammy.
8 MUHYT 2. MwuHu-nekumsa «BantoTHbI KOHTpOnb 1 Bo3BpaT HOCH».
15:45-16:00 MEPEPBIB
(15 MuHyT)
16:00-17:00 Bnok 7.
(60 MuHYT) OYNIOUIIMEHT
10 MuHyT 1. MwuHu-nekums «Onepaumm pyndunmeHTar.
15 MuHyT 2. MwuHu-nekumsa «[loctaBkay.
10 MUHYT 3. MuHu-nekumsa «CepBuc-npoBangepbl 48 BEAEHWS1 SKCMOPTHOWM TOProBny.
5 MUHYT 4. MwHu-nekumsi «PaboTa no cxeme ApPONLIONMUHra»




OHJ'IaVIH-GKCI'IOpTa

AQQ
Q’V@ LWkona akcnopta P3L, BosMoHOGTA

W POCCUMACKWUIA 3KCNOPTHbLINA LEHTP

5 MUHYT 5. MwuHu-nekumsa «lpumepbl B2C n B2B-mapkeTnnencoB Ansi OCYLLECTBNEHUS
AKCMOPTHOM ANEKTPOHHOM TOProBAN»
15 MuHyT 6. [lpaktnyeckass pabota «PacnpegeneHue npoueccoB dyndunmera mexagy
ayTCOPCUHIOM M CaMOW KOMMaHWen ons Npoaaxu Yyacos no mogenv B2B»
17:00-17:30 Bnok 8.
(30 MuHyT) rOCYOAPCTBEHHAA NOOAOEPXKA
NMPUMEPbl MAPKETNNEACOB [ONA MOJOENEA BWU3HECA
OHNAWUH-3KCMOPTA
17:30-18:00 UTOM'M CEMUHAPA. KAPTOYKA NOArOTOBKU BU3HECA K OHJTAAH-
SKCIMOPTY
(30 MuHyT)
MpakTnyeckaa pabota «OnpeageneHve cTeneHn NoaroToBKM CBOero GusHeca K
OHITaNH-3KCNOoPTY»
18:00-18:30 MEPEPDBIB/ nogrotoBka K TECTUPOBAHMIO.
(30 MuHyT)
18:30-19:00 BbIXOOHOE TECTUPOBAHMUE /| BPYYEHUE CEPTU®PUKATOB
19:00—=19:030 O6paTtHas CBA3b OT y4aCTHMKOB M0 CeMuHapy.
BpyyeHune ceptudpmukaTos.
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